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Disclaimer

W

hile great efforts have been taken to provide
accurate and current information regarding the
covered material, Todd Gaswick is not responsible for any
errors or omissions, or for the results obtained from the use
of this information.
The title, “Conquering Your Wealth”, is a marketing concept
and does not guarantee† or imply that you will become wealthy.
The act of purchasing any book, course, or financial product
holds no such guarantees†.
The ideas, suggestions, general principles, and conclusions
presented here are subject to local, state, and federal laws,
regulations, and revisions of same, and they are intended for
informational purposes only. All information in this report is
provided “as is” with no guarantee† of completeness, accuracy,
or timeliness regarding the results obtained from the use of
this information and without warranty of any kind, express or
implied, including but not limited to warranties of performance,
merchantability, and fitness for a particular purpose. Your use of
this information is at your own risk.
You assume full responsibility and risk of loss resulting
from the use of this information. Todd Gaswick is not liable
for any direct, special, indirect, incidental, consequential, or
punitive damages or any other damages whatsoever whether
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in an action based upon a statute, contract, tort (including but
not limited to negligence), or otherwise relating to the use of
this information.
In no event will Todd Gaswick, or his related partnerships,
corporations, partners, and agents be liable to you or anyone
else for any decision made or action taken in reliance on the
information in this book or for any consequential, special, or
similar damages, even if advised of the possibility of such
damages.
Todd Gaswick is not engaged in rendering legal, accounting,
or other professional services. If accounting, financial, legal, or
tax advice is required, the services of a competent professional
should be sought.
Securities offered through Securities America, Inc., Member
FINRA/SIPC. Advisory services offered through Securities
America Advisors, Inc. Todd A. Gaswick Financial Solutions and
the Securities America companies are separate entities.
Facts and information in this book are believed to be
accurate at the time of publication and may become outdated
by marketplace changes or conditions, new or revised laws,
or other circumstances. All figures and examples in this
report are based on rates and assumptions no later in time
than June 2019. Rates and assumptions are not guaranteed†
and may be subject to change. As in all assumptions and
examples, individual results may vary based on a wide range
of factors unique to each person’s situation. All data provided
in this book is to be used for informational purposes only. Any
slights against individuals, companies, or organizations are
unintentional.
†

Guarantees are backed by the claims paying ability of the insurance company
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To my parents, both of whom I lost way too soon.
They each gave me the confidence to venture out on my
own, the encouragement when I needed it, and silence
when they knew it was time to grow on my own.
I am reminded of them throughout the day, every day
because I wear dad’s wedding band, complete with my
parents’ initials and their wedding anniversary, on my left
thumb. It also happens to be my birthday.
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A Note from the Author…
It is a pleasure to provide you this book.
I believe it contains information that could be of great
value to you and those you hold most dear, and I encourage
you to highlight throughout the book and write down
questions that pop into your head.
And then get those questions answered.
I welcome all questions – I mean that. I welcome
your questions and look forward to future and continued
conversation.
If you know someone who could benefit from having their
own copy of this book, let me know and I’ll get them a copy.
Respectfully,
Todd A. Gaswick

Chapter One:

The Good, The Bad,
and The Ugly

H

ave you seen The Good, the Bad, and the Ugly?

It’s a Western movie set during the American Civil
War and is one of my all-time favorite Clint Eastwood movies.
My industry is a lot like the title of that movie. There’s some
good, some bad, and definitely some ugly.
But there is a lot of good and that’s what I’m here to zoom
in on. I want to show you how to protect your money from taxes
and market losses and guide you toward a path of financial
independence.
When I Was a Client
When it comes to protecting your money, why should you
listen to me? What makes me a qualified, trustworthy guide?
What do I know?
For starters, I’m not like many of my colleagues. Some of
the people I work with have been in the industry for much
longer (20, 30, 40, or even 50 years) and have never known
anything but being in the financial industry.
That isn’t me though. I haven’t spent my entire career in
finance.
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Prior to joining the financial services industry, I had a
completely different career. I was in the United States Air Force
for over 20 years and was a financial services client for 18
of those years. During that time, I invested in many different
types of products.
When I was in the Air Force, I always followed the
recommendations made by the financial advisors that
managed my plan - until I retired and became a financial
services professional myself.
As I gained experience in my new career field, I joined a
professional financial association that helped introduce me
to many other advisors in the industry. In such associations
you invariably compare notes, so I started doing my own
research. I began to better understand the tools that I was sold
throughout my Air Force career and began comparing them to
other products available in the industry.
My research led me to some eye-opening discoveries and,
what turned out to be, some unpleasant realities.
There are some terrific products and strategies available
that many financial advisors do not implement. Often, it’s
because they haven’t taken the time to learn about these
products and strategies. I consider that to be the “bad” side
of this industry. Many advisors aren’t allowed to use (or
frankly won’t use) these products because they don’t make
themselves, or their umbrella company, as much money
as other products. Frankly, that is the “ugly” side of this
industry.
Because I had a different perspective and because I had
personally been sold these products for 18 years, as I compared
them to other products available in the industry, I was able
to understand them differently. Comparing and contrasting
14
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these products came naturally. I studied their strengths, their
weaknesses, and how to harness them to benefit not only me,
but my clients too.
I also began to better understand that some products were
designed to benefit the corporation selling them (compared
to other products available that simply didn’t offer as much
revenue to the company that sold them).
So, I decided not to sell them.
I believe that’s what makes me different. That’s what makes
me a trusted source. I won’t recommend strategies that don’t
benefit my clients, period. Personal integrity is too important
to me.
Although everyone’s financial situation is unique, I also
won’t sell a product or strategy to a client that I don’t already
own or wouldn’t consider owning. I show my clients what I
have in my own plan. That makes sense doesn’t it? The next
time you have an agent or advisor in my industry recommend
a product to buy, ask him or her to show you that they own the
same product.
I’m not kidding. Ask them.
Unlike many of my colleagues, I’ve been on the other side
of the fence. I’ve been where you are and I speak your language.
I have personally implemented and funded a successful
financial plan for more than three decades and am passionate
about helping you do the same. I want to help you grow your
wealth and retire with ease.
I wasn’t always destined for the wonderful world of
finance, however. For a long time, I thought I was going to
be a rancher.
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I Am NOT a Cowboy
I’ve already told you a little about my military background, but
until I was about 16 years old, I thought I was going to be a
rancher.
I grew up on a ranch in northwest Nebraska, just north of
the Nebraska sandhills in an area known as the panhandle.
Our ranch was north of Hay Springs.
On the ranch, we primarily raised pure-bred Angus cattle
and later crossbred them with Hereford and Charolais bulls.
We also raised sheep, which I’ve always considered the densest
animal God ever placed on the earth, but they did a good job
keeping grass down around our trees and buildings.
Our ranch really consisted of two ranches: The North
Ranch, and five miles to the south, The South Ranch. (Original
names, huh?) Each ranch was about 200 acres and, at the time,
we also had 5,000 acres of pasture ground in the sandhills (we
sold that land in 2000).
Now, when most people think of Western Nebraska and
cattle, they think “cowboy”.
I want to be very clear; I was not a cowboy. I was a cattle rancher.
A lot of people think all cattle ranchers are cowboys, but
they are very different. I am a rancher, not a cowboy. I have
never been a cowboy.
Why?
Frankly, because I don’t care to ride on horses. I’ve been
bucked off too many times to ever want to be a cowboy. If Dad
were alive, he would admit this was largely his fault. When I
was a young boy, I asked Dad for my own horse. I can remember
him taking my hand, sliding it down his right leg, and pointing
out three small bumps along the leg.
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“Those are screws from when a horse fell on me years ago
and shattered my leg, son.”
Well, right, wrong or indifferent, that made me a little
fearful of horses. Today, every time I get on a horse, I think they
sense that fear. They always seem to take off on me and then
I find myself looking for a soft, jumping-off spot before I get
bucked off. No thanks.
No, I’m a cattle rancher. At least I was, up until my sophomore
year of high school.
What Do I Do Now?
I remember the day very vividly. There was snow on the ground
and a chill in the air, but that was typical for February.
We had about 50 steers to feed on the South Ranch every
morning, so my dad and I took bales of hay down from the barn
and loaded them into the back of our pickup. Then, as one of
us slowly drove, the other would cut off the twine and throw
the bales out into the pasture for the steers to graze on.
When we were done we headed out of the pasture and,
like any other day, I pulled the barbed-wire fence gate open as
my dad drove through.
I then closed it behind him, jumped back into the pickup,
and waited for him to start driving back toward the North
Ranch and our house. I had to get ready for school.
He started to ease forward but then stopped and put the
pickup in neutral.
“What are you doing?” I said, as I looked around wondering
if he had seen a coyote.
“We need to talk.”
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“Oh boy, what did I do now?” I thought.
“I don’t want you to take over the ranch anymore.”
“What? Since when?”
“Prices haven’t been too good this year,” he said, his voice
low.
“Yeah, I know,” I said. It was no secret. We were a small
ranch, and financially, it had been difficult the past year.
“That’s why I don’t want you taking over the ranch.”
“But dad, it’s one year.”
“No. This year has been especially bad, but every year it’s
difficult. I don’t want that for you.”
I took a deep breath and hung my head, but I listened.
“I need you to start thinking about doing something
different. Right now. Before you’re done with high school.”
“Yessir,” I said. He nodded, popped the clutch, and drove.
I sat in stunned silence in the passenger seat during the
short ride home.
I’m never going to be a rancher.
What am I going to do now?
After the shock wore off, I made an appointment with the
school counselor.
It was my first time ever meeting with her. We talked about
the type of future I wanted, and I decided to apply for a number
of ROTC scholarships. I wasn’t necessarily sure I wanted to join
the military, but my family had history of serving in uniform.
My grandfather was a WWII veteran, two of my uncles served,
and my great uncle fought in the first wave on Omaha Beach
on D-Day. I had to at least check it out.
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I was accepted to the University of Nebraska and was
initially awarded a provisional scholarship into the Air Force
ROTC program. That meant a number of students had to turn
down actual scholarship offers for me to get one.
I did not get the initial scholarship but still joined the
ROTC (Reserve Officers’ Training Corps) program and, after
doing well academically my first semester, was offered a 31/2
year scholarship. I completed the Air Force ROTC program, was
commissioned as a second lieutenant, and began my 20+ year
Air Force career.
Three Distinct Air Force Career Fields
I had three distinct career paths in the Air Force. The first was
in acquisitions and project management.
While on that career path, I first served on the Peacekeeper
Missile Program at a defense contractor’s plant in Massachusetts.
This company/contractor made the deployment module
and re-entry vehicles for that missile program. My second
assignment was in the Joint STARS Program, which stood for
Joint Strategic Targeted Attack Radar System. Basically, Joint
STARS is a radar program that paints the ground picture for
tactical commanders on the ground. The AWACS program
paints the picture in the air and J-STARS paints the target
picture on the ground.
From there I was pulled, kicking and screaming (honestly),
into an Air Force ROTC instructor assignment. I did not want
to go to this assignment. I’d always heard a special duty
assignment like this could hurt your career and I fought it until
I was told to take it or get out of the Air Force. Okay, well that
made it simple. But you know what? I ended up loving that
assignment.
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I consider this my 2nd distinct career path. Although it was
only one assignment, it was this assignment that gave me a
love for teaching. In my current career as a financial advisor, a
very big part of my job involves teaching my clients about the
benefits of the products and strategies that I recommend.
Although I was expected to return to the acquisitions career
field after the ROTC assignment, I was offered the opportunity
to cross-train into a field that was short-manned; intelligence.
Several of my mentors recommended I return to my original
career field, but I wanted a new challenge so I made the jump. I
affectionately called myself an “Intelligence Puke.” I attended an
intelligence school in DC and then took a three-year assignment
in the Pentagon, where I worked in the Intelligence Directorate
of the Joint Staff (J2). This was my 3rd and final career field and
represented the second half of my military career.
My last assignment brought me to Offutt AFB, in Bellevue,
NE in U.S. Strategic Command, and I arrived one month before
9/11. There, I served in various positions and was mobilized
to U.S. Central Command (CENTCOM) HQ, in Tampa, Florida, in
early 2003 for Iraqi Freedom.
Although I could have remained in the Air Force, I was in
my home state and I wanted to stay close to home. I lost my
father in the summer of 2000, and my mother was very ill the
last year of my time in the service. She, in fact, received her call
one month prior to the day of my official retirement date from
the Air Force in early 2005.
Is A Financial War Approaching?
Which brings me to today.
I retired from the Air Force in 2005 and entered the
financial services industry. I’m now in my 15th year, and I
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coulnd’t be happier. I absolutely love what I do and want to
share everything I’ve learned with you.
I’ll admit, I surprised a lot of people when I didn’t come back
on to the base as a government civilian or DOD (Department
of Defense) contractor. My previous company had been talking
to me for several years; they wanted me to come on board.
But it wasn’t until my father died suddenly in late summer
2000 that I made the decision to go into this career field. It
was then that I truly saw the amazing things that some nontraditional, unique tools and strategies can do for a family
when something bad takes place.
I’m excited to tell you about those strategies throughout
this book.
Believe me, I’ve seen the other side of that equation as
well – families devastated by a death when there weren’t
financial tools and strategies to fill the void and provide for
their financial needs.
I am proud to have served this country as an officer of the
US Air Force for more than 20 years. I’m also proud to serve the
people I currently serve; my clients, the people of this great
nation.
I am emphatically passionate about helping you protect,
not only your retirement savings, but also, your wealth. That’s
what this book is all about.
Because a financial war could be approaching, in conjunction
with sky high government debt, I feel the market is destined for
a major correction. Uncle Sam is likely to come-a-calling, and
believe me, you’re not going to be happy about it.
That’s why it is absolutely imperative that you understand
the importance of building tax-advantaged retirement income!
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Given our current deficit, I believe (and I’m not alone) that
taxes in the future must go up.
Just how high?
What if I told you that in 1945, the wealthiest in our country
were taxed at 94%1?
Many people don’t believe me when I tell them that
statistic.
If there is one thing that I want you to do throughout this
book, it is to research anything you question. I think that is very
important. Don’t take anything I tell you for granted. Research
and find the answers for yourself.
Much of what I do, I support with math. I find that math
takes the emotion out of the equation, at least until the person
I’m talking to understands what the math is telling them. Then
they get emotional about it. Especially if they find they are
likely on the wrong end of the equation.
My job is to help you understand the math and take as
much emotion out of it as possible.
And when I do the math, when I really look at the numbers,
there is one thing that is single-handedly the biggest threat to
your wealth and retirement savings; taxes.
Period.
In the next chapter, I’ll tell you exactly why.
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